BUSINESS CASE STUDY

Schrader Real Estate & Auction Co.
When you walk in the front door at Schrader Real Estate & Auction Company it’s the
smiling faces that capture you first. From the Schrader office to the auction truck on
the road, the Schrader team values every relationship they build. Although Schrader is
a four-time USA Today/National Auctioneers Association “Auction of the Year” award
recipient, they believe all the awards in the world can’t make up for a record of integrity.
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